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CA Foundation - Paper 2A: Business Laws (60 marks)

CHAPTER WISE WEIGHTAGE - BASED ON PAST EXAM ANALYSIS

S. No. Chapter Name Jun-22  Dec-21 Jul-21 Jan-21 Nov-20 Nov-19 May-19 Nov-18 May-18  Avg. of category ICAl Weightage
l|/Indian Contract Act
1|Nature of Contract = 4 13 = = = 8 = 31% 25% - 35%
2|Consideration 7 - - 5 3 7 4 3 5 (22 marks)
3|Other essential elements 6 6 - 4 16 5 12 7
4|Performance 4 11 11 - - 6 6 4 4
5|Breach of contract 5 - - - 3 - - - 6
6|Contingent & Quasi Contract 5 7 - - 4 - 7 -
TOTAL 22 22 22 22 22 22 22 22 22
11|Sale of Goods Act
1|Formation 10 6 - - = = = 4 = 22% 20% - 25%
2|Conditions and Warranties 6 7 6 12 4 6 10 6 - (16 marks)
3|Transfer of Ownership - 4 4 12 4 6 6 10
4|Unpaid Seller 3 6 - - 6 - - 6
TOTAL 16 16 16 16 16 16 16 16 16
lll|Indian Partnership Act
1|General Nature of Partnership 2 12 - 4 - - 4 - 4 22% 20% - 25%
2|Rights & Duties 10 - 12 6 12 8 2 6 6 (16 marks)
3|Reconstitution - - - 6 - 4 6 6 -
4|Registration 4 - 4 - 4 4 4 4 6
TOTAL 16 12 16 16 16 16 16 16 16
IV|Limited Liability Partnership Act
Introduction - - - - 5 - - 7% 5-10%
Essential Features 5 5 - 5 - 5 5 (5 marks)
Incorporation 5 5 - - 5 - - - -
Differences with other organisations - - - - - - -
TOTAL 5 5 5 5 5 5 5 5
V|Companies Act
Essential Features - - - - - - - - 18% 15% - 20%
Corporate Veil - - - - 3 - 6 - (13 marks)
Classes of Companies 3 3 13 7 13 4 9 4 6
Types of Share Capital 6 - - - - - - -
Incorporation, - - - - - - - -
MOA, AOA, Doctrine of Indoor Management 10 4 - 6 - 6 4 3 7
TOTAL 13 13 13 13 13 13 13 13 13

NOTE: Weightage of Optional questions have been taken in calculations




CA Foundation - Paper 2A: Business Laws (60 marks)

QUESTION WISE TOPICS BASED ON PAST EXAM ANALYSIS

Company having share
capital

Management

Question No. Jun-22 Dec-21 Jul-21 Jan-21 Nov-20 Nov-19 May-19 Nov-18 May-18
Topic Topic Topic Topic M |Topic M |Topic Topic Topic Topic
Compulsory
1(a) Section 39 Joint Promisors Valid & Void Agreement Agreement opposed to 4 |Agreement opposed 4 |Cases deemed to be Consideration, Exception to Section 56 and 65 Liability of Joint Promisors
public policy to public policy quasi contract privity of contract
1(b) Doctrine of Indoor Doctrine of Ultra Vires OPC Private Company 4 |Associate Company 4 |opPC Doctrine of Indoor Section 8 Company Doctrine of Ultra Vires
Management Management
1(c) Section 8 SOGA Condition and Warranty Risk passes with property Auction Sale 4  |Exceptions to Caveat 4 |Sale of Unascertained Implied Warranty Types of goods Delivery and its modes
Emptor goods
OPTIONAL (4 ques. of 5;
2(a) Agreements valid Discharge of contract Contingent contract Acceptance & its rules 7 |Misrepresentation & 7 |Consideration and rules Fraud Contingent Contract Validity of Agreements
without consideration with consent of both Fraud without consideration
parties
2(b) Incorporation by Registered Office LLP LLP benefits Liability of LLp and partners | 5 |Winding-up of LLP 5 |Liability of LLP for act LLP as an alternate business Essential elements to Essential elements to form
registration of LLP of partner vehicle form LLP LLP
2(c) Wagering/Minor's position
in a contract
3(a) Partnership for fixed Essential elements of Implied Authority of Particular partnership 2 |Partnership at will 2 [Goodwill/ continuing Personal profit by partner/ Rights of minor in a firm Dissolution of partnership
period & Minor partnership partner /nominal partner /expulsion of partner guarantee notice to acting partner
partner
3(b) Minor's position in a Validity of Agreements Liability of Joint Promisors Partnership meaning 4 |Consequences of non-| 4 |Insolvency of partner Section 6 Partnership Act Validity of Agreements Consequences of non-
contract registration \without consideration registration of firm
3(c)/3(b)(ii) Communication of 6 |[Section 51, 25(3) and 6 |Appropriation of Performance of contract & Invitation to offer Breach of contract
acceptance breach of contract payment Sec 65
4(a) Sale by Sample & Sale and Hire Purchase Rights of unpaid seller Condition and Warranties 6 |[Sale by Non-Owner 6 [Rights of Unpaid Seller Sale by non-owner Caveat Emptor Appropriation of goods
implied warranties against buyer
4(b)(i) Transfer of partner's Determination of Transfer of partnership Liability of deceased partner| 6 |Rights of Outgoing 6 |liability of minor in a Expulsion of partner Liability of deceased Expulsion of partner
interest partnership interest Partner firm partner
4(b)(ii) Retirement of a partner
5(a)(i) Section 4 SOGA Implied Condition Implied Conditions Implied Condition 6 |Goods sold on 6 |Implied Conditions Doctrine of Caveat Emptor Transfer of property in Rights of Unpaid Seller
approval basis goods
5(a)(ii) Doctrine of Ultra Vires Unpaid Seller
5(b) Capital and its types Companied based on Doctrine of Indoor 6 |Section 8 company 6 |Memorandum of Section 8 Company Corporate Veil Theory OPC and rules regarding
control Association the same
6(a) Liquidated Damages Quasi Contact Supervening Impossibility Validity of agreements 5 |wagering Agreement | 5 [Coercion Undue Influence Revocation of Offer Fraud
vs. Penalty without consideration & Insurance
6(b) Dissolution of True test of partnership Settlement of accounts on liabilities of partners 4 |Misapplication by 4 |Dissolution of firm Consequences of non- Dissolution of partnership Partnership
partnership dissolution partner registration of firm
6(c) 0oPC Holding and Subsidiary Guarantee Company & Government Company 3 |Foreign Company 3 |Corporate Veil Theory Subsidiary Company Exceptions to Indoor Exceptions to Indoor

Management
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